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Mid-Market Account Executive, B2B Software
Denver, CO · renee.albright@example.com · (303) 555-0119
SUMMARY
Mid-market account executive with five years of closing experience in B2B software and a record of beating quota in four of five years. Closes new-logo deals of $40,000 to $150,000 in annual value through a consultative, multi-threaded process. Builds her own pipeline alongside inbound leads and forecasts within a narrow range of actual results.
EXPERIENCE
Account Executive, Mid-Market, Cobblefield Software	Feb 2022 – Present
Denver, CO
1. Reached 124% of a $1.1 million new-logo quota in 2025 and 112% in 2024; ranked second of 14 mid-market account executives.
1. Closed the region's largest deal of 2025, a $185,000 three-year agreement with a hospital network, after a seven-month cycle with nine stakeholders.
1. Won 11 competitive displacements by running structured pilots with agreed success criteria before any pricing discussion.
1. Sourced a third of closed revenue from her own outbound prospecting, above the team target for self-sourced pipeline.
Account Executive, SMB, and Sales Development Representative, Pinewick Office Systems	Jul 2019 – Jan 2022
Boulder, CO
1. Promoted from sales development representative to small-business account executive after 14 months, the fastest promotion on the team that year.
1. Closed 96 new accounts in 2021 at an average contract value of $9,500, finishing at 108% of quota.
1. Booked 210 qualified meetings as a sales development representative, with more than half converting to opportunities.
SKILLS
New-logo acquisition · Consultative selling · MEDDICC qualification · Discovery calls · Product demonstrations · Salesforce · Gong · Outreach · Forecasting · Negotiation · Multi-threading · Pilot design
EDUCATION
B.A. in Communication	2019
Wapsipinicon State University, Cedar Falls, IA
