Derek Holloway
Regional Sales Manager, Building Products
Indianapolis, IN · derek.holloway@example.com · (317) 555-0133
SUMMARY
Sales manager with eight years in building products and medical supply sales, the last four leading a nine-person regional team with a $28M annual target. The region reached 104, 109 and 112 percent of target over the last three years, and five reps I hired are now top performers. Coaches in the field, runs a disciplined pipeline review and hires for curiosity.
EXPERIENCE
Regional Sales Manager, Crossroads Building Supply	Jan 2022 – Present
Indianapolis, IN
1. Lead nine field representatives covering Indiana and Ohio with a $28M annual target; the region reached 104, 109 and 112 percent of target in 2023, 2024 and 2025.
1. Rebuilt the weekly pipeline review around stage exit criteria, raising forecast accuracy and cutting deals that sat untouched for more than 60 days.
1. Hired and onboarded five representatives with a 90-day ramp plan; all reached full quota within their first year.
1. Opened a contractor channel with three regional distributors that became a steady new source of orders.
Senior Sales Representative, Hoosier Medical Supply	Aug 2017 – Dec 2021
Fort Wayne, IN
1. Sold medical and surgical supplies to 70 clinics and two hospitals, averaging 115 percent of quota over four years.
1. Won the largest new account in the company's history, a five-year supply agreement with a hospital group.
1. Mentored three new representatives during their first six months.
SKILLS
Sales leadership · Territory planning · Pipeline management · Forecasting · Coaching and ride-alongs · Hiring and onboarding · Salesforce · Channel and distributor sales · Negotiation · Consultative selling
EDUCATION
B.S. in Business Management	2017
Wabash Valley University, Terre Haute, IN
